i)

10

11

12

23

®

25

The following is a transcript from an outgoing

telephone conversation between DONALD W, HILIL. and

suet2 parriNGToN on || GG

(P} Fhonetic

{UT} Unintelliigikle

SHEILA IFARRINGTON (FARRINGTON) : They gonna just say 1t
ggain,

PQNALD W, HILL (HILL}: Bui, but what I, what I, what
I've had to, what T've got to try to get him to do is.

FARRINGTON: Eim being?

EILL: DYANGELQ.
FARKINGTON - Uh huh.
HILL: I=s to, sometimas, again, you “ust take the

small vigtories.

FARRINGTON: Yeah.

HILL: And what BRIAN is talking about doing is
basically, will basically address his cash flow
issues. And, and what he was trying tc get done
reaglly was trying to address the cash flow issues and,
and some excess money lssvues as well.

FARRINGTON Uk huh.

EILL: Anc¢ somztimes you can do thet. Somstimss, you
cen't, And in this situstion, I, you, I can't get

anough movement to pe ablis Lo address both issues.
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30, take the cash flow and deal with it. You know, go
over...

FARRINGT'ON: Yezh.

HILL: ..-and keep your business going. Keep your
business operating.

FARRINGTON; And the cash flow is what he wanted t¢
give him a portion of the work, zs opposed to, as
much, as much as D'ANGELO...

HILL: Yeah.

FARRINGTON: .. .wanted,

HITLI.: Yeah, and, and kind of de, do, do ah, you
know. Get the work, subcontract it, charge an
administrative fee, build your resume up. I mean,
you know. 50, you build your resume up and you, and
you, meet all your operating needs. You know?
FARRINGTON ¢ Yeah.

HIZL: 50, ah, I don't know.

FARRINGTON: Right now, the problem is that D'ANGELO
is doing himself his worth, his worth wal, is, you
know, hiz sell worth value as, you know, more than
what he thinks evervone else is. And, and, and right
now, he, that's, that's a wrong, that's, that's a
wrong way to look at it. Because, you know, there's
no numbers to what God has put in you. You know, what

he has designed in you. You can't put, you can't,
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human, humanity can't pult a number on that. Cnly God
can.

HILL: Ut huh.

FARRINGTON: 50, then now it's time to sit back and
like you ssy shape your mind to deal with the small
victories and let God build you to whatever that
number he sees fit for you Lo receive.

HILL: That’s right. That's exactly right. That's
exactly riéht.

FARRINGTON; But, to come out Irying to just, boom,
million dollar deal &ll off the bat is just, that's
unrealistic. That's unrealistic.

HILL: That's not even possible but it's the lord
going out to do it.

FARRINGTON Well, its just unrezlistic. It is
unrealistic. In this world. It can only, something
like that can only happen by God's hands.

HILL: That's right.

FARRINGTON: In this world, it's not going to nappen,
1t's not geoing to happen in this world., This world
don't operate Jike that.

HILL: That's right.

FARRINGI'ON: I mean, Dallas, got iﬁs little click.
The world got it, got a click as well. And yvou got,

¥ou got to get out there and pay some dues before you
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come ovwt there, boom, on &, the million dollar deal. It
Just don't work ljke that.

ETLL: Well, but now, but now, 1 guess, from, [rom

his vantage point, what he's basizally saving is, he'll
challenge yourself Lo see if you can do that and we
haven't really been able to do that, but what we have
been able to do is win some small victories and keep
building on them.

FARRINGTON: Yeah. Yeah.

HILL: So, maybe that, maybe this challenge...
FARRINGTON: Bvt I, I...
HILL: .. really is to me to be able to work az deal out

l1ike that for him and I will work a dezl out like
that. I mean, it, we just, I just haven't seen it
where T could get it done,

FARRINGTON: Yeah.

HILL: Maybe I'm not looking hard enough to, to find
it. Maybe, maybe that's an issue for me. But I think
more than anything you take your small victories, you
build your company and you keep geing.

FARRINGTON: I think so.

HILL: Then let God have a thance to work.
FARRINGTON: And then, I don't think that. I mean,
and then I, it's a, why would you go and find &, a,

million dollar deal for D'ANGE]O and, and I mean. I
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just, T don't know. D'ANGELO is not there yet to, you
know, to see where ah, he's not there yet to, to, to
think, 1 mean to see this. He's not seeing this like
he needs to see it. And perhaps that's not, that's
why these things aren't happening to the magnitude
that he would like for them to. Cause he's not there.
He's not, he's nat, seeing this ah, this relationship
vet like he needs to see it.

HILL: Yeah,

FARRINGTON; Because, if, if, 1f you go to lengths
to, to, to errange and to, tc ah, put a deal together
for him, then it's ah, it everv deal has to be a win-
win situation. It just has to, that's, that's,
that's, that's the, that's the formula for a goeod
deal.

HILL: Uh huh.

FARRINGTON: Win-win. All the way arcund. Everyone
wins.

HILL: Uh huh.

FARRINGTON + Not D'ANGELO wins.

BEILL: Uh huh. Well, I agree with that, azbsclutely.
FARRINGTON: That, that. You know, just so you can
keep going by and do it yourself. You know, that,
that can't. That's not, that, that cen't. And when,

and sometimes God will hold Lhings up until you get
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HILL: Well, that's true.

FARRINGTON: And get to that level.

HILL: Sometimes ha does. Well, he, and one thing we
can say about D'ANGELO he did admit that he had that
prokblem when we first met him.

FARRINGTON: Yeah, vyeah.

HILL: When we first met him, he admitted it.
FARRINGTON : He's ah, he has & genercus héart. He
has & very generous heart. But he, he, he, he got a.
He's got to see how to make everylhing a win-win deal.
Because, I mean, he, he was a little, he was a little
greedy on the, on the deal that we closed even.

HILL: Ch huh.

FARRINGTON: Because he didn't get ten from, from
BEVERLY she gave him five. But, but...

HILL; Uh huh.

FARRINGTON: .»-he insisted on ten from us, the
little (UI) that didn't have it.

HILL: Uh huh.

FARRINGTON: And then, you know, our little, (UI}, I'm
not complaining about it. But, it ] were in his shoes,
I wouldn't have. My little, my little (UT) every
menth, and I'm not complzining about it, I'm very

grateful and thankful for it. But whatever work has
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happened on it, has been what 1'wve done.. Whatever
research...

HILL: That's right. That's...

FARRINGTON: -..has happened cause what I, ] done all
the research,.

H1LL: That's fine. That's right. That's fine.
FARRINGTON: 1've done all the work. and then I tell
him about it and he Qo and take it off and go, go run
away with it. You know, and, and, &nd that's how
that's. You know, so, you would think that this,
you'd say well here’s an extra grand or here's a
something. You know, 1 don't know you just. 7Ti's,
it's got to be a win-win for everybody.

HILL: I agree. 1 agree. We'll keep weorking. WwWe'll
get there.

FARRINGTON: Yeah, we will. I see it coming.

HILL: Uh huh.

FARRINGTON: I see it coming. We were just tzlking

about that situation, with, with BRIAN and 1, I guess I'm

never short for words. 5o, i'm sorry, 1f I'm, I'm too
talkative.
HILL: No, nec, what you saying was right on target.

Ne, absolutely. Absolutely.

1224-2144 Fage 7 of 9




1224-2144 Page 8 of ©




15

16

17

18

19

20

21

22

23

25

1224-2144  Page O of O




Target: Den Hill

Line: 214-502-1224
Session: 2144

Date: 05/17/2005
Start Time: | 13:52:39 CDT
Duration: 00:08:46
Direction: Incoming

571730



